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Growing Your Mailing List Template Guide 
 

Email is one of the best ways to build an audience that is engaged with your brand. It’s also one of 
the best ways to sell products or create a big buzz for your next event or launch. Not growing your 
email list can mean missed opportunities to connect with those who want to hear from you.  
 
Think about it…when people visit your website, if they don’t subscribe, they will probably never 
return. When people subscribe to your social media feed, you’re at the mercy of that social media 
site as to whether or not they’ll show your updates to your subscribers. Email makes it easier to 
stay in touch with your followers and build trust with them. 
 
A few more benefits to growing your list:  
 

1. You own your list. You have 100% access to it no matter what. Social media can change 
their privacy or user settings at any time. If you depend solely on them to build a customer 
list, you are at risk of losing your ability to communicate freely with them. 
 

2. Email can be used to drive your audience to Twitter, Facebook and other social media. 
You can invite your subscribers to join you on your social media channels and pages. 

 
3. Your message goes directly to your subscriber’s inbox. They opted in to hear from you so 

you have their permission to share and communicate with them. 
 

4. Selling through email is expected and accepted, unlike on other platforms such as social 
media or blogs where we expect more content than advertising. And the more subscribers 
you have the better your success rates will be. 

 
5. Not everyone is on Facebook or Twitter, but almost everyone has an email. There are still 

those die-hard people who don’t want to be on, or don’t trust, social media. Most of these 
people do, however, have access to an email account.  

 
No matter what type of business you have or what type of marketing you focus on, list building 
should be an integral part of. 

 

This Done-For-You Content Kit for Email List Building is designed to help you grow your 
list and includes: 

 

• Opt-in page copy: If you’re relying on an opt-in box on the sidebar of your website, you’re 
missing out on a lot of subscribers. Having a dedicated page to promote your opt-in offer is 
critical for boosting your conversion rates.  
 
We’re calling this an “opt-in page”, but it’s a landing page that goes by other names like 
“squeeze page” or “lead capture page.” No matter what you call it, it should be part of your 
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marketing strategy. This month’s template shows the important elements to include in your 
opt-in page to increase your opt-ins.  

 

• Opt-in video script: Video is known to dramatically boost opt-in conversions. A short 
video, showing your face to get your visitor excited about your free offer can go a long way 
to securing new subscribers and creating a stronger bond with your subscriber from the 
outset. We’ve included a simple script to help you come up with quick and compelling 
video is sure to bring more subscribers to your list.  

 

• Thank you page copy: A key component of the opt-in process, your thank you page sets 
the tone for your new relationship with your subscriber. It’s also a great place to turn that 
new subscriber into a customer and this copy template helps you do that.  

 

• Thank you email: Once your subscriber opts in, you want them to check their email and 
look forward to receiving your messages. Welcome them to your list and include a 
reminder about your offer with this template.  

 

• Report template: Don’t just offer a subscription to a newsletter, sweeten the deal with a 
targeted free offer like a report. Choose a problem your target customer has and help them 
start solving that problem with your report and then entice them to buy your product. The 
template is included in this package is an invaluable resource designed to help you turn 
more subscribers into customers.  

 

Each template comes with instructions for filling in the blanks and using it to its fullest potential. 
Here are some more helpful tips for growing your list.  

 
 

How to Grow Your Mailing List 
 

Growing your list doesn’t have to be complicated, but it does take consistent effort. Focus on one 
or two ideas each day and you’ll be growing your list in no time. Here are some list building ideas 
to get you started.  
 

1. Use the report template included in this package to help your readers solve a problem. A 
free report or other useful document is a great way to attract targeted subscribers.  
 

2. Host a free webinar to collect names and addresses at registration. Or you can charge for 
the webinar and grow your list of customers instead.  

 
3. Include a subscription box on all the pages of your website. In addition, include opt-in 

offers right in the body of your blog posts and other content. Your visitors are there for the 
great information and don’t always notice opt-in boxes on the sidebar, but if you make a 
relevant free offer right in the content they’re reading, they’re more likely to subscribe.  

 
4. Create an opt-in page using the template included in this month’s package. It’s only 

purpose is to entice your visitors with the benefits of signing up for your list. Use this 
landing page for driving targeted traffic to your site, instead of just sending them to your 
home page that is filled with distractions.  

 
5. Hold an online contest for a free giveaway where entrants can opt-in to your list when they 

enter.  
 

6. Add your opt-in offer to your social media profile pages. You can even make a custom tab 
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on your Facebook Page for opt-ins.  
 

7. Encourage your current subscribers to share or forward your emails. Include social sharing 
buttons as well as an “email this to a friend” button. Include a subscribe link at the bottom 
of all your emails to make it easier for those receiving forwarded emails to opt-in. 

 
8. Offer email-only exclusive deals and information to add value for your subscribers. 

 
9. Use a pop-up with a compelling offer to attract more opt-ins. When a visitor is about to 

leave your website, don’t lose them forever. Make them one last free offer to sign up 
before they go.  

 
10. Write guest posts on popular blogs that target a similar audience. Use the link in your 

byline to promote your free opt-in offer. If they love your post, they’re more likely to sign up 
for your list and get more content. 

 
11. Advertise your free offer. You can use advertising platforms like Facebook, YouTube, 

Twitter, Google Adwords and more. Or purchase ads in other people’s newsletters.  
 

12. Publish content on sites like YouTube, Facebook and other content-sharing sites and drive 
traffic back to your opt-in page.  

 
13. A free offer doesn’t have to be a report or a webinar. You can also create videos, audios, 

templates, coupon codes, apps, spreadsheets, a statistical analysis and other useful 
content that your visitor will readily opt-in for.  

 
14. Write and distribute a press release about the problem your free opt-in offer solves. Invite 

readers of the press release to get their free report (or whatever it is you are offering).  
 

15. If you’re new to email marketing, start with one opt-in offer, but remember there is no limit 
to how many you can create to drive the most targeted traffic possible to your mailing list. 
For example, if you have a website about gardening…you can offer a variety of free 
reports that help your visitors solve common gardening problems.  

 
16. Get your affiliates to promote your opt-in offers. You can offer pay-per-lead commissions 

or set up a hard-to-resist offer on the back end of your free offer, so your affiliates can 
promote it and earn commissions at the same time.  

 
17. Deliver stellar content and perks that your subscribers can’t get elsewhere and they’ll stay 

on your list. They’ll also become your cheerleaders and refer new subscribers to your list.  
 
Since you’re already publishing to a blog or social media, incorporating list building tactics is a 
simple and extremely valuable thing to do. Put more of your focus into growing your list and you’ll 
have a valuable blogging asset for life.  
 
 
 


